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Week One

Email #1: Encourages clients/prospects to consider a life insurance strategy that provides protection now and during retirement.
Subject Line: Is your family protected for the long term?
Body Copy: 

{Client name},

Every family is unique, and their life insurance strategy should be too. Whether you need protection now, during retirement, or for some time in between, I’m here to help. Owning a combination of

term and whole life insurance may be the right solution. 
Click here to learn more then contact me to discuss a strategy that’s right for you and your family.
{Your contact information}
{AR license # (if applicable)}

{CA license # (if applicable)}

[State of Domicile], USA

The products and/or certain features may not be available in all states. State variations will apply.
Life insurance products issued by Massachusetts Mutual Life Insurance Company (MassMutual)

and its subsidiaries, C.M. Life Insurance Company (C. M. Life) and MML Bay State Life Insurance Company (MML Bay State), Springfield, MA 01111-0001. C.M. Life and MML Bay State are non-admitted in New York.
© 2025 Massachusetts Mutual Life Insurance Company (MassMutual®), 1295 State Street, Springfield, MA 01111-0001. All rights reserved.
www.MassMutual.com.
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This email copy is intended for use by financial professionals to cut and paste into their own email program (e.g., Outlook) and send to their clients and prospects.  Note: The text in red should be customized, as appropriate.  All other copy and disclosures should be used exactly as written below. 








